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•	 Net revenue increased by 25% to 
4,473 (3,589) TSEK 

•	 Net revenue retention rate 101% (110)%  

•	 Earnings per share amounted to 
-0.53 (-0.26) SEK 

•	 EBIT result amounted to -5,154 
(-2,001 TSEK) and the margin 
amounted to -115% (-56%)

Content
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Key figures
Q2 

2022
Q2  

2021
Q1-Q2 

2022
Q1-Q2 

2021
Q1-Q4 

2021
Net revenues, TSEK 4,473 3,589 9,144 7,354 15,385

Net revenue growth, % 25% 44% 24% 47% 33%

EBT, TSEK -5,202 -2,112 -9,214 -3,134 -8,870

EBIT, TSEK -5,154 -2,001 -9,116 -2,909 -8,459

Operating margin, % -115% -56% -100% -40% -55%

EBITDA, TSEK -6,914 -2,577 -12,869 -4,092 -11,912

EBITDA  margin, % -155% -72% -141% -56% -77%

Equity, TSEK 18,948 2,655 18,948 2,655 28,222

Equity/assets ratio, % 64% 11% 64% 11% 75%

Number of shares at the end of the period* 9,869,023 8,034,162 9,869,023 8,034,162 9,869,023

Number of shares, average* 9,869,023 8,034,162 9,869,023 8,034,162 8,330,756

Earnings per share basic, SEK -0.53 -0.26 -0.93 -0.39 -1.39

Earnings per share diluted, SEK -0.53 -0.26 -0.93 -0.39 -1.39

Cash and bank balances, TSEK 8,706 5,262 8,706 5,262 22,647

Average number of employees 38 20 38 22 27

Key figures

Group

Selected Key Performance Indicators

*3:1 share split undertaken in Q3-21 applied to all reporting periods.

For definitions of key ratios, see Accounting and valuation principles.
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BricknoBricknode empowers financial institutions to design and launch their own 
digital investment, lending and savings products.
 
By leveraging cloud software and technology, we remove barriers for start-
ups and established firms that want to take new propositions to market, 
quickly and cost-effectively. 

We’ve spent over a decade developing our financial platform so that all 
businesses need to do is connect to our powerful APIs. We offer complete 
flexibility in product design, regulatory umbrella services and outsourcing 
for back office operations. It has never been easier to create the future of 
financial services.

 All figures as of 30 June 2022 

Bricknode at a glance

2010
Year founded

60k
Financial products on our 

platform

1
IPO conducted in November 

2021

3
Offices in London, Stockholm 

and Skövde

160k
Trades facilitated by Bricknode 

Broker last quarter

100%
Cloud-based platform

39
Talented employees

SEK 28bn
Total assets on our platform

60+
Add-on tools in our marketplace
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CommenComments from the CEOs

Sharpening our focus on the road 
to success 
The financial markets have been very challenging during the first 
part of 2022 and the investment landscape has changed from 
primarily valuing revenues and growth to focusing on profitability.

In general, this aligns very well with the values and the philosophy 
that we have at Bricknode. We are all about making long term 
decisions and being enduring in everything that we do. Going into 
2022 we embarked on an aggressive investment journey to raise our 
growth levels considerably during 2023 and onward while sacrificing 
short term profitability.

Our assumption was that the investment market would support and 
appreciate these efforts but after the first half of this year passed, 
we must adapt to our environment and return to our roots.

On the first of August we announced our savings program that is 
presently being implemented to radically and quickly lower our 
cash burn in order to create self-sustainability fast.

This of course means that we will have to focus our efforts and 
prioritize our time ferociously. Unfortunately, the plan also includes 
reducing team members. We are incredibly fortunate to have so 
many great people in our organization where everyone is helping to 
make this transition as smooth as possible.

The investments that we have made during the first half of 2022 are 
all valuable additions to Bricknode as a company and we are still 
going to be able to realize a lot of value from this during the coming 
years.

The main efforts have been centered around building up a powerful 
international sales and marketing organization which will remain 
mostly untouched because it is within this area that we need to 
focus going forward. In addition to this we have made a significant 
technical upgrade of our core technology which will help us to cut 
costs and be even more scalable going forward.

Stefan Willebrand
Co-CEO

Erik Hagelin
Co-CEO

https://www.bricknode.com/investors/press-releases/view/?releaseIdentifier=0903702A5341C3AC
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CommenThe new Bricknode will still have a remaining body of team 
members that are larger than we had going into 2021 and we 
are very much looking forward to leading this group into a very 
successful future.

Some details around the savings plan

As relayed in the press release around the savings plan, we are 
looking to cut costs by approximately 40% where the main part of 
that reduction will be realized very quickly and bring our cash burn 
down to a very manageable level. 

We have a very strong pipeline and our aim is to be cash flow 
positive on a month-by-month basis during the second half of 2023. 

Within the plan we have still managed to include the initiative of 
establishing our licensed brokerage subsidiary which was relayed in 
this press release.

Given the focus that we have put into establishing a reasonable 
savings package we are changing our estimate of when the new 
service could be operational from Q1 2023 to Q2 2023. We have 
continued to get more and more interest for the service that the 
brokerage license will permit us to offer on top of our own software 
and we view this effort as very valuable and that will be able to 
show results both in the short and long term.

The value proposition to investors in Bricknode

In times such as these it makes sense to reiterate the core value 
proposition to investors in Bricknode which we touched upon 
during the last report too.

Bricknode’s greatest value comes in the form of its products where 
more than EUR 15 million of income and direct funding has been 
invested. Building a generic, dynamic, and scalable platform within 
core investment management is extremely hard and takes a lot 
of time and money to be done right and to be sustainable and 
maintainable. A lot of engineering hours has gone into this solution.

Best regards,
Stefan & Erik

https://www.bricknode.com/investors/press-releases/view?releaseIdentifier=398AD18244745DD4
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A wordBringing value to our customer groups

Understanding our customers’ challenges is critical to our success. 
Bricknode products including Bricknode Broker and Bricknode 
Lending enable financial institutions to offer and administer digital 
investing and lending propositions. One of the ways we segment our 
target market is by start-up and established financial institutions. 
Here, we’ll help explain our approach to these two customer groups 
and how we’re adding value.

Rocket fuel for start-ups

When we’re talking to start-ups and scale-ups, it’s usually in the 
context of a new product launch. That might be a neobank that 
wants to launch an investing product, or a start-up lending business. 
With Bricknode, these firms get all the core financial systems 
needed to power their new proposition, off the shelf. Our customers 
tell us they value the speed to market, our product expertise and 
ease of integration with other platforms via our API. 

This quarter, we announced that start-up B2B lender Alexum Kredit 
had chosen to use Bricknode Lending as its loan management 
system. And earlier this month, they were joined by another start-up 
lender called Lenpals in selecting Bricknode’s platform.

These are great examples of how innovative new companies are 
creating the next generation of financial services. With Bricknode as 
a partner, the barriers to entry are low and businesses are moving 
forward with future-proof financial platforms.

Our move to establish a licensed brokerage subsidiary will be 
another key step in our offering to start-ups. One of the more 
common barriers to entry when establishing an investment product 
is the time and resource it takes to apply for the relevant securities 
licence. With our own licenced subsidiary, we will be able to offer 
regulatory umbrella services more readily to firms that need it, and 
become a real one-stop-shop for any business that is looking to 
launch an investing product.

Joel Cope
Head of Marketing

A word from marketing

https://www.bricknode.com/products/bricknode-broker/
https://www.bricknode.com/products/bricknode-lending/
https://www.bricknode.com/products/bricknode-lending/
https://bricknode.atlassian.net/wiki/spaces/API/overview
https://www.bricknode.com/investors/press-releases/view?releaseIdentifier=E83FE22AF622E7F1
https://www.bricknode.com/investors/press-releases/view?releaseIdentifier=1EB687215B7FE7AC
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Next-gen technology for financial services

Of course, it’s not just start-ups that benefit from using our financial 
technology. Digital transformation has been disrupting the financial 
industry for some time, but there is still a long way to go.

Asset management is one sector that is lagging behind, and 
digitalisation represents a huge opportunity. One of three major 
trends outlined in the European Fund and Asset Management 
Association’s latest report was digitalisation of middle and back 
office systems. It has been estimated that costs can be reduced 
by 20-30% by implementing next generation automation in these 
systems. 

This is exactly the kind of benefit that Bricknode Broker provides 
to established investment firms. By communicating clear benefits 
like ROI, we are engaging senior stakeholders who are looking to 
counter fee pressures and administrative burdens, and compete 
more effectively with new market entrants.

https://www.efama.org/newsroom/news/asset-management-report-2021
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FinananRevenue

Net revenues for the group during the period amounted to 4,473 (3,589) 
TSEK, rendering a growth of 25 (44) %. This has been driven by new 
customers and growth among our existing customers. 

Expenses

The expansion plan made possible by the IPO, resulted in expenses above 
the same period last year, as planned. 

Other external costs for the group during the period totaled -2,840 (-2,143) 
TSEK and consist mainly of IT, external consultants, and marketing.

Staffing cost for the group totaled -8,472 (-3,995) TSEK. The increase was 
driven by an increased number of employees. The number of employees 
at the end of the period was 39 (21) and the average number of employees 
went up from 20 in the same period last year to 38 as a result of the 
investment we made in hiring a team in London, focusing on sales and 
marketing, and the extension of our teams in product development.

The financial costs decreased to -48 (-111) TSEK 

Operating income

EBITDA in Q2 2022 totaled -6,914 (-2,577) TSEK, which equals an EBITDA 
margin of -155% (-72%). 

The operating result, EBIT, was during the second quarter -5,154 (-2,001), 
corresponding to an operating margin of -115% (-56%).

Profit/loss after tax was -5,202 (-2,112) TSEK.

Earnings per share in Q2 2022 totaled -0,53 (-0,26) SEK. 

Financial reports
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Capitalized Development Costs

As of June 30, 2022, capitalized expenses amounted to 16,383 compared 
to 12,611 as of the end of 2021. It refers to capitalization of payroll that is 
related to the development of the Group’s software products. 

Financial position as of June 30, 2022 (Compared to December 
31, 2021)

At the end of Q2 2022 the Group has 8,706 (22,647) TSEK in cash and 
equivalents. The equity-to-asset ratio at the end of the period was 64% (75%). 

The number of shares was 9,869,023. Equity amounted to 18,948 (28,222) TSEK. 

Cash flow and investments

During the second quarter 2022 cash flow from operating activities 
before changes in working capital amounted to -6,974 (-2,688) TSEK. The 
adjustments for non-cash items are mainly attributed to capitalization of 
development costs 3,259 offset by amortization -1,478.  

Change in working capital was -269 (5,819) TSEK. Cash flow from investing 
activities was -10 (0) TSEK. 

Cash flow from financing activities amounted to -486 (-1,011) TSEK. And 
consisted of amortization of a previously taken loan.

The total cash flow for the quarter amounted to -7,738 (2,120) TSEK, and 
available funds at the end of the period was 8,706 (5,262) TSEK. 
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TSEK Q2
2022

Q2
2021

Q1-Q2
2022

Q1-Q2
2021

Q1 -Q4
2021

Net revenues 4,473 3,589 9,144 7,354 15,385

Other Operating income 5 0 17 179 302

Total Group revenue 4,478 3,589 9,161 7,534 15,687

Subcontractors -80 -27 -106 -99 -133

Other external costs -2,840 -2,143 -5,266 -3,391 -8,095

Staffing costs -8,472 -3,995 -16,658 -8,137 -19,370

EBITDA -6,914 -2,577 -12,869 -4,092 -11,912

Capitalized work for own account 3,259 1,668 6,583 3,299 7,937

Depreciation / Amortization -1,488 -1,092 -2,811 -2,101 -4,459

Exchange gain and losses -11 -1 -19 -15 -26

Profit/loss before financial items (EBIT) -5,154 -2,001 -9,116 -2,909 -8,459

Net financial items -48 -111 -98 -224 -411

Profit/loss before tax (EBT) -5,202 -2,112 -9,214 -3,134 -8,870

Taxes on profit for the year including deferred taxes 0 0 -7 0 -4,857

Profit/loss for the period -5,202 -2,112 -9,221 -3,134 -13,727

Group

Income statement
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TSEK 30-Jun-22 30-Jun-21 31-Dec-21
Intangible assets 16,383 10,300 12,611

Tangible assets 162 45 140

Non-current financial assets 969 5 335 531

Current receivables 3,610 4,214 1,788

Cash and cash equivalents 8,706 5,262 22,647

Total assets 29,830 25,156 37,717

Share capital 614 268 614

Other equity, including profit/loss for the year 18,334 2,388 27,607

Provisions 871 380 433

Non-current liabilities 3,266 9,813 4,270

Current liabilities 6,745 12,309 4,793

Total equity and liabilities 29,830 25,156 37,717

Group

Balance sheet

TSEK Q1-Q2 2022 Q1-Q4 2021
Opening equity 28,222 5,789

Share issue 0 36,207

Translation difference -52 -47

Profit/loss for the current period -9,221 -13,727

Closing equity 18,948 28,222

Group

Changes in equity
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Group

Cash flow statement

TSEK Q2
2022

Q2
2021

Q1-Q2
2022

Q1-Q2
2021

Q1-Q4
2021

Net profit/loss after financial items -5,202 -2,112 -9,221 -3,134 -8,870

Adjustments for non-cash items -1,771 -576 -3,772 -1,198 -3,479

Cash flow from operations before changes in 
working capital

-6,974 -2,688 -12,993 -4,331 -12,349

Changes in working capital

Changes in current receivables -502 -1,022 -197 266 21

Changes in current liabilities 233 6,841 226 7,034 2,222

Cash flow from operation activities -7,243 3,131 -12,964 2,968 -10,106

Changes in tangible assets -10 0 -27 0 -125

Cash flow from investing activities -10 0 -27 0 -125

Amortization -486 -1,011 -971 -2,030 -6,443

Loan Conversion to shares 0 0 0 0 -1,162

Share issue 0 0 0 0 36,207

Cash flow from financing activities -486 -1,011 -971 -2,030 28,601

Cash flow for the period -7,738 2,120 -13,963 939 18,370

Available funds at beginning of the period 16,450 3,142 22,647 4,323 4,323

Translation differences in available funds -6  22  -47

Available funds at the end of the period 8,706 5,262 8,706 5,262 22,647
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Parent company

Income statement

TSEK Q2
2022

Q2
2021

Q1-Q2
2022

Q1-Q2
2021

Q1-Q4
2021

Other Operating income 0 0 0 0 0

Total Group revenue 0 0 0 0 0

Other external costs -162 -476 -309 -509 -1,258

EBITDA -162 -476 -309 -509 -1,258

Net financial items -14 -74 -34 -125 -250

Profit/loss before tax (EBT) -177 -550 -343 -634 -1,509

Taxes on profit for the year including deferred taxes 0 0 0 0 -232

Profit/loss for the period -177 -550 -343 -634 -1,741

TSEK 30-Jun-22 30-Jun-21 31-Dec-21
Non-current financial assets 22,293 14,225 18,643

Current receivables 18,638 3,221 9,192

Cash and cash equivalents 7,357 4,522 21,460

Total assets 48,288 21,968 49,295

Share capital 614 268 614

Other equity, including profit/loss for the year 43,091 8,679 43,432

Non-current liabilities 1,038 6,842 1,638

Current liabilities 3,546 6,179 3,611

Total equity and liabilities 48,288 21,968 49,295

Parent company

Balance sheet
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TSEK Q1-Q2 2022 Q1-Q4 2021
Opening equity 44,047 9,581

Share issue 0 36,207

Profit/loss for the current period -342 -1,741

Closing equity 43,705 44,047

Parent company

Changes in equity

Parent Company

Cash flow statement

TSEK Q2
2022

Q2
2021

Q1-Q2
2022

Q1-Q2
2021

Q1-Q4
2021

Net profit/loss after financial items -177 -550 -343 -634 -1,509

Cash flow from operations before changes in working 
capital

-177 -550 -343 -634 -1,509

Changes in working capital

Changes in current receivables -3,090 -2,598 -9,446 -2,865 -8,836

Changes in current liabilities 6 6,158 -65 6,146 3,578

Cash flow from operation activities -3,261 3,010 -9,854 2,648 -6,767

Changes in tangible assets -3,450 -600 -3,650 -600 -5,250

Cash flow from investing activities -3,450 -600 -3,650 -600 -5,250

Amortization -300 -825 -600 -1,658 -5,700

Loan Conversion to shares 0 0 0 0 -1,162

Share issue 0 0 0 0 36,207

Cash flow from financing activities -300 -825 -600 -1,658 29,344

Cash flow for the period -7,011 1,585 -14,104 389 17,327

Available funds at beginning of the period 14,368 2,937 21,460 4,133 4,133

Available funds at the end of the period 7,356 4,522 7,356 4,522 21,460
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AccountAccounting and valuation principles

The interim report has been prepared in accordance with the 
Swedish Annual Accounts Act. The accounting and valuation policies 
applied are consistent with the Swedish Accounting Standards 
Board’s BFNAR 2012:1 (K3).

Amounts are reported in Swedish krona and rounded to the 
nearest thousand unless otherwise stated. Rounding to the nearest 
thousand may mean that amounts are not consistent when added. 
Amounts and figures stated in brackets are comparatives for the 
corresponding period of the previous year, unless otherwise stated.

Auditor’s review

This interim report has not been reviewed by the auditors of the 
company. 

Number of shares as of June 30, 2022

There were 9,869,023 registered shares in issuance at the end of the 
period, all Class B Shares. 

Information about Nasdaq First North Growth Market

Nasdaq First North Growth Market (First North) is an alternative 
marketplace operated by the constituent exchanges of Nasdaq 
Stockholm. It does not have the same legal status as a regulated 
marketplace. Companies quoted on First North are subject to First 
North’s rules rather than the legal requirements set for trading on a 
regulated marketplace. An investment in a company trading on First 
North implies higher risk than an investment in a listed company. 
Companies must apply to the exchange and gain approval before 
trading on First North may commence. A certified Adviser guides the 
company through the listing process and ensures that the company 
continuously satisfies First North’s standards. 

Forthcoming reports

Interim Report Q3 2022		  November 17, 2022	
Year-end Report 2022			  February 23, 2023
Annual Report 2022			   March 23, 2023

Post-Period Activity

On the first of August 2022 we announced our savings program that 
we are implementing. The savings plan includes both staff and other 
external costs and we expect to see the effects increasingly during 
the second half of this year.

https://www.bricknode.com/investors/press-releases/view/?releaseIdentifier=0903702A5341C3AC
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DefinitDefinitions

Net revenues Revenues from services which are a part of the company’s 
normal operations.

Net revenue growth Development of net revenues compared to the same 
period the year before.

EBT Earnings before taxes.

EBIT Earnings before interest and tax.

Operating margin EBIT as a percentage of total Group net revenue.

EBITDA Earnings before interest, taxes, depreciation, and 
amortization.

EBITDA margin EBITDA as a percentage of total Group net revenue.

Equity Equity at the close of the period.

Equity/asset ratio Total equity / total assets.

Earnings per share Profit/loss divided by outstanding shares for the period.

Average number of employees Number of staff converted to full-time positions during 
the period.

Net revenue retention (NRR) Rate is the percentage of recurring revenue retained from 
existing customers in a defined period, including revenue, 
downgrades, and cancelations. 
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SignatuSignatures and assurance

The Board of Directors and the Chief Executive Officer offer their 
assurance that this interim report provides a true and fair view of the 
Group’s and the Parent Company’s operations, financial position, and 
the operational performance. 

Skövde, 18 August 2022

	
Robert Lempka				    Stefan Willebrand
Chairman of the Board			   Board member and CEO

Fanny Wallér
Board member

Address

Bricknode Holding AB
Lögegatan 11
SE-541 30 Skövde

Contacts

Stefan Willebrand - CEO, stefan.willebrand@bricknode.com
Erik Hagelin – CFO, erik.hagelin@bricknode.com

Certified Adviser

Amudova AB
+46 (0)8-54601758
info@amudova.se

This is information that Bricknode Holding AB (publ) is obliged to make 
public pursuant to the EU Market Abuse Regulation. The information 
was submitted for publication, through the agency of the contact 
person set out above, at 08:00 CEST on 18 August 2022.

mailto:stefan.willebrand%40bricknode.com?subject=
mailto:erik.hagelin%40bricknode.com?subject=
mailto:info%40amudova.se?subject=
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